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Many women are powerful in so many areas of life.

We lead families. We build businesses. We serve communities. We care for
children, parents, clients, teams, and loved ones. We carry more than most
people ever see.

Yet when it comes to money, insurance, retirement, and financial protection,
many women still feel shy, overwhelmed, or uncomfortable — not because
they are not capable.

Sometimes we were never taught. Sometimes we were told money
conversations were private matters. Sometimes we fear asking the ‘wrong’
question. Sometimes we are afraid of being judged, pressured, or confused
by language that feels too complicated.

This guide was created to help you begin the conversation without guilt,
shame, pressure, or confusing jargon.

You do not have to know everything before you begin.
C o <
You only need the courage to ask the first question.

i [ e
This is not a product brochure. It is a simple starter guide to help you pause,
reflect, and identify the financial blind spots that may affect your income,
family, home, business, retirement, and legacy.

Your voice matters. Your future matters. And your financial protection
deserves a seat in the room.

> A Gentle Note Before We Begin

This guide is for educational purposes only. It is not intended to provide tax, legal,
investment, or financial advice. Everyone's situation is different, and strategies should
be reviewed based on your age, health, income, budget, goals, family needs, risk
tolerance, and long-term plans.

Before making financial decisions, consider speaking with qualified professionals,

including a licensed financial professional, tax advisor, attorney, or estate planning
professional. The purpose of this guide is simple: to help you ask better questions,
understand your possible blind spots, and take the next brave step toward clarity.
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Many women are not silent because they do not care.
They are silent because money can feel emotional.

Money conversations can bring up fear, guilt, shame, i
confusion, old family beliefs, or past mistakes. For some
women, money was never openly discussed at home. For
others, financial decisions were made by someone else —
a spouse, parent, employer, advisor, or business partner.

So when financial topics come up, it is easy to think: ‘ ‘
T s

¥ “My husband is already taking care of that.”
Many women tell me,

v “We have something, I think.” T think my husband

¥ “I should already know this.” bought something, but

¥ “Ido not want to sound uninformed.” I do not know what he
bought, how much

V  “What if I ask a silly question?” coverage there is, which

v “What if someone tries to sell me something?” company it is with, or

v “What if I make the wrong decision?” 4 wi.zere t/ze; pelicy

is kept.
v

“What if it is too late for me?”

\ N7 J
Here is the truth:

¥ It is never silly to ask about your own future.

¥ It is never weak to admit you want to understand your options.

¥ And it is never too late to become more informed than you were yesterday.

Financial confidence does not begin with knowing all the answers.
It begins with allowing yourself to ask the questions.

5

Reflection Prompt
ﬁ Take a moment and ask yourself: What financial topic have I been avoiding?
g) Maybe it is insurance. Maybe it is retirement. Maybe it is debt. Maybe it is
[ @ long-term care. Maybe it is family protection or business protection. Maybe it
is what would happen to your family if your income stopped. o Iz

The financial topic I want more clarity on is:
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Section 2 |
Your Voice Matters in Financial Decisions .\

Financial conversations are not only for your spouse or the experts.

They are not only for people who love spreadsheets. They are not only for people
with high incomes. They are not only for business owners. They are not only for
married couples. They are not only for people near retirement. They are for every
person who wants to protect what matters.

Your income matters. Your health matters. Your family matters. Your home matters.
Your business matters. Your retirement matters. Your legacy matters. And your
peace of mind matters.

When women are silent about money, decisions still get made — but often without
their full understanding, voice, or confidence. That silence can become costly, not
because women are careless, but because life can change quickly.

7 A diagnosis. 7 A death in the family.

v A stroke. “7 A market downturn.

7 A job loss. ‘;‘/ “7 A business disruption.

7 A disability. “7 A caregiving responsibility.

7 A divorce. ©v7 A retirement that arrives faster than expected.

The goal is not to live in fear. The goal is to prepare while life is still calm. Because
preparation gives you options. And options give you dignity.

f 7 J— )
Your Zinancial Voice Statement
When it comes to my financial future, I want to feel more:
[] Clear || Confident (| Protected || Prepared || Informed
| | Peaceful [ | Independent [ | Courageous [ | Organized | | Supported :
I want to understand my options so I can:
I
o
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The Financial Blind Spots
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A financial blind spot is an area of your financial life that may look fine on the outside
but could become fragile during a life interruption. Most people think financial planning
is only about growing money. But true financial strength also asks: What happens if my
income stops? What happens if I become seriously ill? What happens if my spouse or
partner passes away? What happens if my business depends on me? What happens if
I outlive my savings? What happens if my employer benefits are not enough? What
happens if my family suddenly needs care?

Income Interruption

Your income is one of your
greatest financial assets. If your
paycheck or business income
stopped for several months, could
your household still pay the
essentials and stay stable?

Employer Coverage Gaps

Employer benefits can be helpful,

but many women do not fully
understand what they have. Is it

enough, portable, or designed to
protect you beyond your
current job?

Retirement Taxes and Income

Retirement is not only about
having a number. It is about
creating income, understanding
taxes, and preparing for longevity
and market uncertainty.

Business Risk

If your business depends heavily
on you, what happens if you
cannot work for 3-6 months? A
business can be both an income
source and part of your legacy.

Illness or Disability
Health insurance helps with
medical bills, but it does not
usually replace income or cover
every non-medical expense. A
serious illness can affect your
entire financial world.

Debt and Monthly
Obligations

Mortgages, car payments, student
loans, credit cards, and business
loans do not stop when life gets
hard. A protection plan should
consider the promises attached
to your name.

Long-Term Care
and Caregiving

Many women become caregivers — -
but what happens when the
caregiver becomes the one who 0 af
needs care? Care needs can affect \x %
savings, family dynamics, and -\
peace of mind.

Legacy Planning B
- \/
Legacy is not only for wealthy - NS }
people. It can mean updated o
beneficiaries, legal documents, >

family clarity, and leaving love
instead of confusion.
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The 3 “Yhat [f Questions <
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Sometimes the simplest questions are the most powerful. These
three questions can help you identify where your protection
may need attention.

€@ What If 1 Get Sick? | Comiderr
¢ Could | take time off work?

If | faced ious ill injury, Id1h
aced a serious i ness‘or injury, wou ave access o Could | pay my mortgage, rent, food, utilities,

to money beyond health insurance? s e ot
or my children’s tuition?

e Could | cover deductibles, co-pays, and
My honest answer: non-covered treatments?

e Could | afford extra childcare, transportation,

or home help? Wi

e Could | focus on healing without
financial panic?

9 What If My Considen:

Income Stops? ‘ ¢ How much does my household depend

on my income?
If my income stopped for 3—6 months, J
what would happen? ¢ Do | have emergency savings?

¢ Do I have disability coverage?

My honest answer: ¢ Do | have protection that could help
during a qualifying iliness?

¢ Would my family need to borrow, use credit

cards, or withdraw from retirement accounts?

9 What If I Live Longer } CW{—%%: | |
Than My SaVingS? e Will my retirement income last?

¢ Am | relying too heavily on Social Security,
Living a long life is a blessing, but it also

: pensions, or market-based accounts?

requires planning. \

% 5 - ¢ Do | understand how taxes may affect
my retirement income?

i I_\‘ honest answer:

¢ Do | have a plan for health care or

long-term care needs?

-@

¢ Do | have income sources that are

i predictable and sustainable? i

i .;Q; ' V7 1

J 3

Financial education for women who want to protect what matters most.
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Section 5 ¥

 Simpte Needs Anatysis <.

This section is not meant to replace a professional review. It is simply

a starting point to help you see where you may need more clarity.
Check the areas that apply to you.

s : N
c Personal and Family Situation 2/ (g Income Protection 2
[T] Iam single with no dependents (
; 1 How much monthly Estimated monthly
[[] Tam married or partnered * | income does my household expenses:
[7] Thave children household need to | $
; ; stay stable? ‘
[] I financially support parents or relatives
["] Iownahome L — [} Less than 1 month
[] TIrent 2. could we continue [] 1-3 months
[ 1own abusiness without my income? | [7] 3-6 months
[7] Iam employed by a company (L] More than 6 months
[7] Iam self-employed [l Tam not sure
[] Tam nearing retirement 3 If I became seriously | (] Yes
[T] Tam already retired * | ill orinjured, would 1 | [] No
[] Tam responsible for most of my household income r:;lea::r;:::’ [] Maybe
["] My income is important to my household, [} Tam not sure
even if I am not the only earner. 4 Bulknowviches | [ Yo ‘
* | my current coverage No \
Notes % offers benefits while -
I am living and (] Maybe \
need it? [T] Iam not sure ‘
\ P 1R '
Y/ : N
";” 6 Family Protection =
/ﬁ ( 1 If I passed away unexpectedly, )
* would my loved ones have enough [0 Yes [J No [] Maybe [] Iam not sure " |
financial support? 3
2 |
2. Do I know how much life insurance [7] I'have coverage N 4
coverage | currently have? O Yes 0 No through work only [J Tam not sure
3. Are my beneficiaries updated? [0 Yes J No [C] Ineed to check [C] Tam not sure > ‘ 1
°, /41 |
4. Would my family know where to I need to .
find important documents? O Yes 0 No [J Somewhat . organize this. i a

L 4

Financial education for women who want to protect what matters most. <




e Your Financial Voice Matters « Simple questions to help you protect your income, family, future, and voice

Section 5 — Simple Needs Analysis
— O —

(' Home and Debt Protection

1. Do I have a mortgage, rent, car payment, credit card
debt, business loan, or other major financial obligation?

O Yes O No O I need to review

If my income stopped, how long could these O Lessthan O 1-3 O 3-6 O More than O lam
obligations be paid? 1 month months months 6 months not sure
H
Would my family be able to stay in our home if O lam P -\
something happened to me? i e @daybe not sure .
g Retirement Readiness
o) % 1 Po 1 l'cnow how much income | may need O Yes ONG @ Ikve a O lisad h.elp
JA in retirement? rough idea calculating
2. Do I know where my retirement income © Social O Pension O 401(k), IRA, O Personal
2 Security or similar plan savings
will come from?
i O Annuity or
< B o guaranteed O Other © Tam
income s soniice not sure
3. Do. I know !\ow taxes may affect my O Yes O No O ‘S O Ineedto
retirement income? learn more
4. Am | concerned about outliving my savings? O Yes O No O Sometimes O Ihave not

thought about it

{ Business Protection, If Applicable

1. If I could not \ivork for s?veral months, O Yes O No O Maybe O lam
would my business continue? not sure
2. Does my business depend heavily on me O Yes O No O Raanartias
or one key person?
3. Dol have a plan for business interruption, O I need to
illness, disability, or death? O g create one
g
4. Are my business delf:ts, partn.ers, employees, O Yes O No O lam &
or family protected if something happens to me? not sure =
L]
{ Legacy and Legal Organization
1. Do I have a will? O Yes O No O Ineedto
update it
& 2. Do I have power of attorney documents? O Yes O No O lam
not sure
’g 3. ‘l?o I have a healthcare directive or O Yes O No O lam
ealthcare proxy? not sure
o : 4. Have I organized account information, insurance .
\ = *e documents, and key contacts? Qe 9T © Berpally
/ @ 5. Have | communicated my wishes with O Y o No O Nokyet
¥ someone | trust?
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Use this checklist to identify what you may need to review.

Check every statement you can confidently answer.

| know how much income my
household depends on from me.

| know what would happen if | could
not work for 3-6 months.

| understand what insurance
coverage | currently have.

| know whether my employer

| know whether | have protection
if | face a critical, chronic, or
terminal illness.

| know who my beneficiaries are.

| have emergency savings | can
access without penalties.

T 5 S O S ) S O

| have a retirement income plan
beyond hoping the market behaves.

| know what financial documents
my family would need in a crisis.

[]

coverage is portable if | leave my job.

[

[

[

| have had a real conversation
about protecting my income,
not just growing my money.

| have reviewed my life insurance,
disability coverage, retirement
accounts, and beneficiary
designations in the past two years.

| know how my family would

pay for the mortgage, rent,
childcare, debts, or final expenses
if | passed away unexpectedly.

| understand the difference
between health insurance, life
insurance, disability protection,
and long-term care planning.

| know whether my current
financial strategy includes
protection, growth, access,
and legacy planning.

| feel confident asking questions
before buying, changing, or
ignoring financial coverage.

-L. Your Checklist Result

If you checked most of the boxes: You may have a strong foundation, vo
but it is still wise to review your plan regularly, especially after major life changes. B |

If you checked only a few boxes: Do not feel discouraged.
This guide has already helped you take the first step: awareness.

f If you checked about half of the boxes: You may have some protection \
in place, but there may be gaps worth reviewing.

Awareness is not failure. Awareness is power. N
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Section 7 — Questions to Ask Before You Buy or Ignore Coverage %
/ Before you buy, change, cancel, or ignore any financial protection, ask better questions. w
V / /‘? You do not need to know all the technical language. You simply need to know what to ask. \‘Q\ |
s o
‘ . ,, ﬁ e “ = .
= Ea c Life Insurance and ’ e Tidoine | 0 | . \\/
® d o \ 7/
- Living Benefits ‘ Protection @ | Retirement o ab
> * What type of coverage do | ’ * What happens if | cannot work | * How much income will | need e\
currently have? g >
: ‘ for 3-6 months? each month in retirement? :
* s it temporary or permanent?
ey * Do | have disability * Which income sources may .
* If it is through my employer, can | Z 2 = i
keep it if | leave my job? | income coverage? be taxable? &
+ Does my policy include benefits | ‘ * How much would it pay, * Do | have any income that
may access while living if | qualify and for how long? is predictable or guaranteed? ® - I)
o ? due to a serious illness? * s it enough to cover my basic * Am | concerned about *\7
i * What limitations, reductions, fees, monthly needs? outliving my money? \
or exclusions should | understand? (

4 AN S

)l, & o Family and Legacy e Business Protection ey
o4
./ * If | passed away suddenly, * What happens to my business if | am sick, injured,
who would be financially affected? disabled, or gone?
Vg
,#ﬁ * Are my beneficiaries updated? * Do | have protection for business loans or obligations?
* Do I have a will or trust? » Do | have a succession or continuation plan?
> Doe§ my family know whel;e to * Would my family be protected from business-related
find important documents? financial stress?
— \ — -
Section 8 — Your Personal Action Page Section 9 — Your Next Brave Step
) ; ’ = You do not have to know everything before you begin.
My Top Three Financial Blind Spots All you have to do is be courageous enough to ask
the uncomfortable questions.
1. For many women, financial confidence des not start
A with a spreadsheet. It starts with a conversation.
3 @ ‘I want to understand what I have.’
g @ ‘I want to understand what | need.’
@ ‘I want to understand what could happen if life changes.’
The Area I Want to Understand Better My Next Small Step @ ‘I want to protect myself and the people I love.’
| Income protection ["] Review my current g Crowdfunding should never be your family’s only financial plan.
[} Life insurance ['] Locate my policy documents 1 know what it feels like when life interrupts without warning.
[ Living benefits [ Check my beneficiaries I have seen how quickly a family’s world can shift after illness,
) Erngloyaccavarags {1 Ask my employer about my benefits lo§s, or income disr.uptior.\. Thal is why my.work is not a.bout fear.
; 2 Esti thi It is about preparation, dignity, peace of mind, and helping
Retirement income -t amate my monthy. 3 e H i
] household expenses women find their voice in conversations that affect their future. :
"f‘ Lon.g-term g ;.J|ann|ng [1 Talk with my spouse, partner, or family If this guide opened your eyes to a financial blind spot, | invite
Business protection [ Schedule a financial review you to schedule a complimentary Financial Blind Spot Review.

Estate and legacy planning No pressure. No judgment. No confusing jargon. Just a simple

conversation to help you speak up, ask better questions, and
take the next right step for your future.

[ ] Start organizing important documents
[] Learn more about
protection options
| Other: [] Other: Your voice matters. Your future matters.
And your financial protection deserves a seat in the room.

Beneficiary updates

| Emergency fund access

>
;’ y Complimentary Financial Blind Spot Review
“* { \\\".'o')
/ 5. o o
4/~ & Lea Tran

) *‘Q‘> Wealth Protection Strategist @ www.Lealran.com Lea@Lealran.com %\) 610-416-1946
\ Y/

You have a voice. Use it before life forces you to. The uncomfortable conversation today
could become tomorrow's reality. ‘I want to understand my options.
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